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JP is the founder and 
CEO of Zeigo. He has 
dedicated his career 
to accelerating the 

transition to 
renewable energy.

Juan Pablo Cerda Matthieu Paturet
Matthieu is the Energy 
Analyst at Zeigo having 

previously worked at 
Limejump. 

Paul Massara
Paul is the ex-CEO of 

Npower and has 
extensive experience in 
the energy and service 
sectors in Europe and 
North America having 
been on both Centrica 
Plc and RWE Executive 

Committees.

Simon Buchler
Simon is a project 

finance and commercial 
energy lawyer with 
experience of large 

scale multi-disciplinary 
transactions in the 
energy and natural 
resources sectors. 

About Zeigo

Contributors

Zeigo is a technology platform 
accelerating the transition to 
renewables by making the process of 
buying energy directly from generation 
more transparent and efficient.

The platform hosts over 300 
renewable energy projects, totalling  
18 GW.
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A Foreword From Zeigo

Harnessing the power of technology to solve the challenges for corporates and 
developers surrounding renewable energy procurement is at the heart of Zeigo’s 
mission. 

We are driven to democratise the market and support not only the largest 
corporations but to assist smaller companies in contracting energy from clean 
sources. 

The first half of 2020 has proved to be a challenging time across all industries 
in light of the COVID-19 pandemic. Despite this, Zeigo and like-minded clean 
technology organisations have proved resilient and adaptive. 

It is clear Zeigo’s mission resonates with the wider community as we successfully 
closed our second funding round in April, just as coronavirus erupted. With backing 
from investors including Green Angel Syndicate and ClearlySo, it is immensely 
encouraging and has allowed us to scale our plans to develop. 

It is evident that now is the right time to accelerate. The past few months have 
been fruitful both in advancing Zeigo’s technology and approaching potential 
clients. Our adapted COVID-19 model has proven popular for companies whose 
budgets have been affected by the pandemic, with a number of leads signing up. 

The remainder of 2020 is set to be an exciting time as we continue to build 
and leverage on the existing technology of the platform’s services to cater to 
the dynamic needs of both corporates and developers. We will look forward to 
our ongoing work with S&P Global Platts in publishing the last two quarterly 
European Price PPA reports to shine light on the trends of PPA pricing across the 
continent.

Continuing to engage the industry on solving the obstacles in procuring clean 
energy is of the utmost importance to our mission here at Zeigo. To drive 
progress, we are looking forward to hosting the UK’s first EcoHack® – a 
renewable energy hackathon in partnership with Scottish Power and DLA 
Piper. Combining the expertise of data scientists, energy experts, coders and 
entrepreneurs, the event is set to unify those passionate about creating smart 
energy solutions. The winners will present to the prestigious RE100 in October. 

We look forward to sustaining the momentum that has built during this 
unpredictable year and championing the transition to renewable energy for a 
sustainable and resilient future. 

Juan Pablo Cerda 
Zeigo Founder & CEO
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The COVID-19 pandemic has and continues to have a 
dramatic impact on people’s lives but also on the world 
economy. Governments around the world are now 
looking to see how they can stimulate an economic 
recovery whilst simultaneously seeking to increase 
resilience against the continued threat of climate 
change. At the same time, businesses and individuals 
are increasingly recognising the need to invest in a 
sustainable future with a greater emphasis on  
natural capital. 

Power Purchase Agreements (PPAs) will attract 
the interest of corporates who are seeking to make 
progress on their Sustainable Development Goals. Up 
until now, the PPA market has been illiquid, opaque and 
largely closed to anyone but the largest organisations. 
I therefore expect to see a range of new PPA product 

offerings and associated risk management tools such 
as credit enhancement, trading of secondary PPAs 
and additional hedging products to enable shape and 
flexibility to be managed. 

Zeigo’s mission is to help create greater transparency 
thereby making the market more efficient and open 
to the many.  These trends are now appearing across 
multiple markets, so we see a global application to our 
platform and thereby equipping multi nationals with 
a one stop shop to manage their procurement needs. 
2021 looks to be an exciting year for PPAs.

Why PPAs Are Going To Be Part Of A 
Post COVID-19 Recovery

Paul Massara 
Zeigo Board Director
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Paul Massara 
Zeigo Board Director

According to BloombergNEF, 100 corporations across 23 
countries signed CPPAs in 2019, amounting to 19.5 GW of 
clean energy. With an increase of over 43% of the amount 
contracted for in 2018 at 13.6 GW, the current renewable 
energy landscape provides much hope as a viable solution 
for creating alternatives to traditional energy sources. 

The existing market of corporate demand is both a large and 
dynamic driver of positive change in global energy markets. 
This has seen 240 of the largest businesses in the world 
committed to go fully 100% renewable for their electricity 
needs through the RE100 initiative, led by The Climate Group 
in partnership with CDP.

Juan Pablo Cerda, CEO of Zeigo, points out that the extent to 
which we have witnessed a rise in the number of corporate 
PPAs depends on how we seek to define them. If we are 
referring purely to the activity of larger players such as 
Google or Amazon, the movement is fairly limited. However, 
at Zeigo we are beginning to witness companies gearing 
towards aggregation as demand for an agreement to 
purchase power from generators increases. Such uptake 
requires a variance in approach as all players have differing 
structures depending on geographies. The differential 
in accounting standards within Europe and US is a prime 
example. With the International Financial Reporting 

The Rise Of Corporate PPAs

The future trajectory of Corporate Power Purchase 
Agreements (CPPAs) is promising given the upsurge 
in global commitments to renewable energy in order 
to confront the impending environmental and societal 
challenges brought about by the climate emergency. 
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In recent months, it is evident that CPPAs have emerged to drive the transition 
to renewables and this trend shows no signs of abating. Even in the face 
of a global pandemic, 97% of business professionals state their long-term 
sustainability strategy remains unchanged (Source: The Climate Group).

Alongside this, with the effects of COVID-19, the fossil fuel industry has been 
impacted exponentially with oil prices plunging and reaching record lows facing 
the lowest demand in 25 years. The International Energy Agency (IEA) reported 
that the pandemic has brought down global fossil fuel consumption subsidies to 
$180 billion in 2020, the lowest annual figure since the IEA started tracking the 
data in 2007.

It is therefore no surprise, renewable energy is gaining momentum as it 
becomes a more lucrative and cost-effective power solution. This is illustrated 
by climate think tank, Ember below. The first half of 2020 has been symbolic in 
clean energy generation as renewables generated 40% of Europe’s electricity 
from January to June. This was a significant milestone as the electricity share 
generated by gas and coal was overtaken for the first time in history. 

The acceleration of renewables and its 
effect on CPPAs

Standards (IFRS9) guidelines 
used across Europe, the 
use of VPPAs can trigger 
derivative accounting which 
often complicates treatment 
in an organisations’ financial 
management.  This contrasts 
with the situation in the 
United States where the use 
of GAAP (Generally Accepted 
Accounting Principles) means 
derivative accounting can 
be avoided. This single case 
emphasises why the entire 
process must be simplified 
across international borders if 
CPPAs are to rise in popularity 
and to unlock their full 
potential. 

These positive trends indicate a clear opportunity to prioritize 
clean energy in green economic recovery packages. 
International legislation that prioritises the energy transition 
such as the European Green New Deal is likely to stimulate 
further adoption of CPPAs. The new directive plans to 
reserve 30% of EU spending for climate objectives. This 
includes a value of €1 trillion set to be pumped into the deal 
in order to reduce greenhouse gas emissions of 50-55% by 

2030 compared to its 1990 baseline. Revised targets of the 
deal also ensure increasing the share of renewable energy to 
at least 32% and improving energy efficiency. We have 
already witnessed this as a body of over 50 major companies 
- including Mars, Ikea and Nestlé- are urging the EU to make 
it easier to secure renewable power contracts through policy 
reforms within the deal.  

Both state and non-state actors are setting ambitious 

Source: Ember
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sustainability commitments amidst pressure to reach 
targets outlined in the 2015 Paris Agreement and 2030 
United Nations Sustainable Development Goals. As the UK 
and Irish Governments are now fully pledged to carbon 
neutrality before 2050, CPPAs are set to become a vital 
component of the energy conversation, helping stakeholders 
meet those commitments as well as national targets laid 
out in the European Renewable Energy Directive. 

Juan Pablo of Zeigo notes the existing challenge is the 
conservative level of support originating from the corporate 
side. It should be called into question why subsidies exist for 
electric car purchasing yet are not currently offered to those 
who wish to procure energy directly from generators. With 
multiple ways to incentivise growth from a policy and 
organisational perspective, it is clear more needs to be done 
to drive green energy demand. 

Advocates of PPAs have long argued that the European 
market lags far behind the US, with a raft of legislative and 
planning barriers hampering the development of the 
market. So how can we activate the full PPA potential of the 
continent?

BloombergNEF Analyst, Kyle Harrison, who specializes in 
corporate sustainability, commented: “Nearly half of the 
world’s RE100 companies are based in Europe – we know 
the demand for clean energy is there. But for PPA activity to 
scale up to US levels, more light needs to be given to 
regional nuances surrounding contract pricing, structure 
and term length.”

That is not to say that European PPA market growth is 
stagnant but what may help is applying best practice 
principles of the Nordic region to aid neighboring states. 
Bloomberg NEF’s first-half of 2020 Corporate Energy 
Market Outlook report identified that nearly half of the 
energy market activity came from Sweden, Norway, Finland 
and Denmark. Further evidence of this is that the Swedish 

Wind Energy Association stated that wind power 
investments in Sweden had been built at a record pace. As 
such, Sweden is on track to reach its 2030 target of 18 TWh 
renewable energy by 2021. 

Affinity to CPPAs will also rise as the infrastructure of solar 
PV and wind farms intensifies. In Western Europe, 
prospects appear bright as France holds the second-largest 
wind power potential in the region and its onshore wind 
market is recognised as one of the most active and 
attractive markets on the continent.

Within the UK, as subsidies for wind and solar PV are scaled 
back, the volume of corporate PPAs are anticipated to grow. 

Factors stimulating the uptake include the growing 
prevalence of synthetic arrangements and alternate 
purchasing models such as the mini-utility or consortium 
approach. Growth has also been supported by the fact that 
CPPAs can, in some cases, outperform wholesale market 
prices. 

How can we stimulate the growth of CPPAs in Europe?

Drivers of CPPA demand

Power price hedge 
and reduction
• The power market can be 

extremely volatile 

• PPAs offer a long-term 
fixed price

Sustainability 
strategies
• Reduce greenhouse gas 

emissions

• Achieve additionality, 
environmental, social and 
economic benefits

Corporate social 
responsibility
• Brand and climate leadership

• Spearhead sustainability 
leadership amongst wider 
stakeholder networks

9
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How can we stimulate the growth 
of CPPAs in Europe?

2025 Vision: 
Estimating PPAs 
Market Growth

The global PPA landscape 
is rapidly evolving to 
incorporate new players and 
cement leadership in specific 
geographies. 

The PPA market in the US is currently the largest and most 
established in the world due to its supporting conditions 
that have elevated its position. In 2019, according to 
BloombergNEF, 15.7 GW of CPPA volume was signed in the 
Americas with 13.6 GW signed in the US alone.

Looking further south, its neighbouring nation of Mexico 
made progressive steps to sign over 3.4GW worth of PPAs 
between the years 2004 and 2017. However, due to the 
newly reformed liberalised structures, volumes have since 
decreased. Further East, 2.6GW of PPA volume was signed 
in the EMEA region and 1.2GW in the APAC region in 2019 
(BNEF). Markets are in the midst of expansion in these  
areas of the world and substantial annual growth 
opportunities exist. Alongside this, European growth of 
renewable capacity is high, and many Asian markets are 
experiencing similar trends.

The first step is to look at historical consumption 
patterns for the business sector and project any 
observed trend forwards. Procurement trends for 
corporates must also be explored to see how businesses 
purchase green electricity and how this may evolve in 
the coming years. Finally, a forecast for the growth of 
renewables can then be utilised to determine how much 
of the projected demand will be met by renewables. 

These assumptions will provide a total theoretical 
market size, but it is important to keep in mind the 
qualitative nature of this method. The provided numbers 
are the results of certain approximations which may not 
give an exact picture of the market.

According to our insights, the US will remain the 
dominant market for PPAs for the foreseeable future, 
more than doubling its current size. Europe will also 
experience its market size more than double while other 
markets will witness significant growth but remain at 
comparatively lower levels.  True market size growth 
for PPAs is a crucial element of the general transition to 
cleaner use of power for corporates and many factors 
will play a role. This includes the democratisation of 

10
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the PPA signing process, government support schemes and definitive Environmental, Social, Governance (ESG) targets as 
this framework becomes increasingly integrated into investment portfolio screening. We believe PPAs will become more 
frequently called upon as a commonplace tool for corporates to play their part in the energy transition.
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VPPAs In Europe:  
An American Dream?

The majority of PPAs signed in the US, the largest market in the 
world, are virtual PPAs (VPPAs). 
The prevalence of VPPAs in US markets have been driven by the behaviour of large credit worthy and energy intensive companies who 
have used this structure to meet their sustainability targets. Contrastingly, in Europe, minimal VPPA deals have been signed to date 
and many barriers exist for a significant market expansion.

What are the main criteria for VPPA feasibility?

The criteria selected below illustrate the main components required for an accessible and easy VPPA market 
to exist. VPPA contracts are negotiated on a case-by-case basis and will include more intricate details but this 
comparison aims to give an overview of the European and US markets.

 The financial accounting treatment of 
a VPPA must be taken into consideration 
carefully as some contracts may fall under 
the category of a derivative contract under 
IFRS guidelines.

VPPA Criteria

Aggregation is a key component for the growth 
and democratization of the VPPA market as it will 
allow multiple buyers to be grouped together and 
purchase a bundle of energy slices from a project.

Cross-border – Being a financial agreement with 
no physical transmission of power, a VPPA means 
the buyer and project do not need to be located 
on the same power network or within the same 
wholesale market area.

The transfer of Renewable Energy Certificate 
System (RECS) from the generating asset to the 
corporate is a main part of the structure of a 
VPPAs and the transfer/ownership of RECS must 
be clear and easy to understand.

Market size – An market for VPPAs will 
encourage more participants and wider 
adoption. Large corporations will be the first 
to move on virtual contracts with better credit 
and energy intensive established loads, but 
an accessible market must make market entry 
for small companies possible (For example, 
through aggregation).

It is important to understand any 
existing policy or regulatory blockers 
to signing a VPPA in a specific country.

12
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Where is the market in Europe compared to the US?

US EUROPE

VPPAs occur more frequently in the US markets where large credit worthy and energy intensive companies such as 
Microsoft and Honda have used them as a tool to match their ESG targets. In Europe, the market is in its infancy and 
developing with few deals being signed. Progress is still required to make VPPAs an easily accessible structure for a buyer 
of any size. In both markets, aggregation and standardization of contracts will be key for a truly democratized process. 

Criteria status for VPPAs 

Derivative accounting under GAAP can be avoided. 
No regulatory decision on whether VPPAs are 
considered a “swap” contract but usually the 
contract is subject to Dodd-Frank requirements.

Project delivers to deregulated power market 
and the buyer does not need to be in the same 
wholesale market.

Market is developed with expected growth. Some 
studies cite VPPAs as the most cost-effective 
solution for corporates looking to become greener.

RECs are bundled with the PPA and transferred 
from the project to the corporate.

Aggregation in the US is still in early phases but 
some aggregation contracts have been signed. The 
process is not fully democratised.

Example: Apple, Akamai, Etsy & Swiss Re have 
committed together to an aggregated VPPA.

VPPAs trigger derivative accounting under IFRS 
which can complicate treatment in accounting.

More clarification is needed around legal and 
regulatory impacts of pan-European virtual 
contracts.

Market is still in its infancy with a handful of deals 
signed (for example, Signify & AB InBev.

GOs (Guarantee of Origin) are bundled with the PPA 
and transferred from the project to the corporate.

There is no current mainstream solution for 
VPPA aggregation.
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Global law firm Bryan Cave Leighton Paisner LLP (BCLP) has 
been helping accelerate the renewable energy transition for 
more than a decade, supporting energy buyers, retailers, 
generators and financiers across a complex and rapidly-
evolving value chain.

With a particular focus on the development, financing, sale 
and purchase of renewables assets and related commercial 
contracts, the firm is an acclaimed industry leader in legal 
innovation. Over 40% of the Fortune 500 rely on BCLP to 
support their business goals and protect their interests and 
it is this spirit of leadership and innovation that brought 
Zeigo and BCLP together. 

For legal parties, corporates and developers, building a 
profitable and successful PPA contractual agreement requires 
a high level of co-ordination and a definitive structure. Zeigo 
speaks to Simon Buchler from BCLP to outline the steps to 
build a profitable PPA. 

Zeigo and BCLP

Zeigo and BCLP have created a unique set of 
online legal resources including a project-specific 
Memorandum of Understanding (MoU), which uses 
automation technology to support corporate energy 
buyers through the CPPA contractual process. 
The MoU designed by both parties is an essential 
document that contains all key commercial and 
legal terms agreed between both corporates and 
generators. Containing core non-negotiable project 
details and outlining any opportunities for negotiation, 
this record underscores the power of Zeigo’s 
technology and platform to increase efficiencies, cut 
out unnecessary legal third parties and mitigate any 
uncertainties during the contracting process. 

Steps to building a profitable PPA 

4. Developer must satisfy certain conditions prior 
to PPA takes effect

Before the project can become fully operational, there 
may be certain conditions that must be completed before 
the official PPA arrangement and commercial supply take 
effect. These may include:

• Obtaining all necessary registrations and licenses 

• Arranging the required network connections 

• Project approval for a commercial output by a  
certain date

2. Corporate begins negotiations with the generator 

Both parties commence discussions based on any terms 
or arrangements agreed with the licensed supplier. 

Zeigo’s platform generates the short-form MoU to 
document all key commercial and legal terms upon which 
the full PPA will be based. 

*A sleeved PPA is when an intermediary utility company handles the 

transfer of money and energy to and from a renewable energy project on 

behalf of the buyer.

BCLP: How To Build 
A Profitable PPA

1. Corporate to hold discussions with a licensed supplier. 

For many arrangements, especially physical “sleeved”* 
PPAs, it will be important for a commercial energy buyer 
to involve a licensed supplier at the outset. This is because 
the licensed supplier may have particular requirements 
that will need to be built in to the back-to-back PPA with 
the Generator. 

3 .Corporate and generator negotiate the full PPA 

At this important stage, talks held between both parties 
will require full PPA terms to be discussed and related 
documentation. This stage may require external legal 
support in the structuring and negotiation process. 

14
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PPAs alleviate energy procurement challenges 
For buyers, PPAs reduce costs and secure long-term cost certainty which can subsequently offset any fixed long-term debt 
or financial abilities. This is irrespective of their company’s objective for entering into PPAs; whether that be to procure clean 
energy as part of their sustainability strategy or for purely economic reasons. They give buyers greater control over sourcing 
clean energy without the large upfront costs of building a renewable asset. 

For developers, PPAs have three distinct advantages. Firstly, they provide a clear route to market, especially as utility PPAs 
are currently less available.  Secondly, they provide a predictable revenue stream, backed up by strong covenants that reduce 
their project’s risk profile. Finally, PPAs make it easier for developers to secure third party finance on more beneficial terms 
as long-term revenue streams help projects be seen as bankable.

PPAs reduce the risk of renewable energy procurement 
The structure of PPAs as long-term arrangements mean that for corporates, they mitigate uncertainty by guaranteeing a 
volume of clean energy required at a competitive price. This reduces risk as organisations can effectively hedge against price 
volatility and gain a greater degree of certainty that they will be able to meet their long-term financial liabilities. However, 
when designing and drafting a PPA it is crucial to account for that fact that arrangements that works well today may not be 
optimised for conditions in the future – COVID-19 is a perfect example.

Digital transformation will accelerate the uptake of PPAs
Technologies like automation and Artificial Intelligence (AI) will have a positive impact on the commercial PPA market, 
particularly where smaller, shorter-term, more commoditised trades are on the table. Using these tools to work in clean 
energy procurement can make the process of creating and negotiating PPAs more efficient, leading to lower transaction 
costs, faster deployment of trades, and greater consistency. The Zeigo and BCLP MoU is a testament to how technology can 
positively impact clean energy procurement and facilitate the negotiation process for both corporates and developers. 

With their global footprint and breadth of renewables 
experience, BCLP’s vantage point of the energy procurement 
landscape gives valuable insight into the current market 
trajectory and how to make PPAs successful. Here are three key 
takeaways from our conversation:  

15
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Allocate £100m of funding for 
Direct Air Capture (DAC) emissions 
reduction technologies

£100m

Execute a £3bn green 
investment plan in a bid 

to upgrade buildings 
across the UK

£3bn

Plant 75,000 acres of trees every 
year by 2025

75,000

Deploy 4,000 zero emission 
buses

4,000

Spend up to £1bn to attract investment in EV 
supply chains/R&D and increase funding available 

to attract investment in EV gigafactories.

£1bn

Deliver £10m of funding for R&D projects 
to scale-up manufacturing of the latest 

technology in batteries, motors, 
electronics & fuel cells

£10m

Green Recovery Challenge Fund - bring forward 
funding to help charities & environmental 

organisations start work on projects across England 
to restore nature & tackle climate change.

£40m

in building energy 
efficiency upgrades

£9.2bn
The Clean Growth Fund - joint-funding a 
£40m venture capital fund to supercharge 
the development of next generation clean, 
low-carbon technologies.

£40m

Latest World News

To make efforts to build a more resilient 
global economy, there have been 
promises to: 

In the wake of the COVID-19 pandemic, the emphasis 
on a global green economic recovery has spurred the 
urgency to build the correct economic and energy 
infrastructure that will enable nations to achieve 
carbon neutrality. The Build Back Better campaign 
looks to develop the UK Government’s commitment to 
a sustainable future. A research report published in 
July sponsored by the Department for Business, 

Energy & Industrial Strategy (BEIS) in partnership with 
EDF and Siemens revealed that an initial development 
funding of £5 billion is required from the Government 
to kickstart the green recovery. The study found that 
private sector investment could deliver a net return of 
£100 billion if the correct pipeline of energy efficiency 
measures is put in place.

UK Government commitments

16
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Corporate sustainability commitments
Addressing the long-term challenge of climate change requires inclusive multilateralism of partnerships from all 
stakeholders within society, be that state and non-state actors. Across the business landscape at a macro level, 
corporation’s sustainability commitments have multiplied exponentially in recent months as they re-affirm their 
dedication to environmental stewardship and social responsibility. This is more than a momentary trend, but a direct 
correlation in response to the calls from both investors, shareholders and customers to incorporate the climate 
agenda into business models. The increased membership of the RE100 provides further evidence as the world’s most 
influential companies continue to commit to 100% renewable power. It underscores the value in pursuing a triple 
bottom line and mitigating their imprint on ecosystems. Headlines include: 

In June, Amazon announced a $2 
billion fund for ‘sustainable and 
decarbonizing technologies’ to 
mitigate its environmental footprint. 
This is part of a wider sustainability 
strategy which includes the Amazon 
Climate Pledge and Bezos Earth 
Fund.  This follows in suit of 
Microsoft’s goal to become carbon 
negative by 2030 and its $1 billion 
Climate Innovation Fund to develop 
carbon tacking technologies. Apple 
has also recently extended its 
ambition to ensure its entire supply 
chain is carbon neutral by 2030 and 
has established an Impact 
Accelerator programme. 

In July, Kering Group launched its net-positive biodiversity 
strategy in partnership with Conservation International for the 
Kering for Nature Fund. This involves plans to convert 1 million 
hectares of farming and range lands of its supply chain into 
regenerative agriculture by 2025. It also pledged to protect an 
additional 1 million hectares of “critical, irreplaceable” habitat 
outside of its supply chain.

Unilever has unveiled its €1 billion Climate and Nature Fund to 
deliver net zero emissions across its value chain by 2030. The Fund 
supports a myriad of initiatives including landscape restoration, 
reforestation, carbon sequestration, wildlife protection, and water 
preservation projects.

British Land uncovered its Sustainability Strategy and new British Land Transition 
Fund to achieve carbon neutrality by 2030. This will commit the organisation to 
cut embodied carbon by 50% and carbon intensity by 75% against their 2019 
baseline. The Transition Fund will be supported by an internal fee of £60 per tonne 
of carbon levied on new developments to incentivise low carbon innovations and 
simultaneously reduce emissions. 

The British Retail Consortium extended its Better Retail Better World Campaign 
to develop a roadmap for key industry players to collaborate and ground breaking 
decarbonisation plan to accelerate commitments to net zero. This blueprint is to 
be adopted by leaders including Aldi, Central England Co-Operative, Marks & 
Spenser, Next and Ocado Retail. 

The acceleration of 
organisations 
commitments to EVs 
and electric transport 
is demonstrated by the 
growing membership 
of the EV100 global 
initiative founded by 
The Climate Group. 
OVO Energy, Centrica, 
Ikea and Mitie are 
switching their fleets 
of vehicles to 
champion a new level 
of EV infrastructure. 

17
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Zeigo collaborates with 
Cornwall Insight to deliver 
‘The Future Outlook for 
Energy’ webinar 

CEO & Founder of Zeigo, Juan 
Pablo Cerda has been 
shortlisted for ‘Entrepreneur 
of the Year’ in the 2020 
BusinessGreen Leaders 
Awards.

Zeigo expands its service 
offering into Utility Green 
Procurement and Unbundled 
Energy Attribute Certificates 
(EACs) on the platform

Zeigo kick starts 
the COVID-19 
recovery phase 
with its 
#BuildBackBetter 
campaign and 
launches 3-month 
free trial package

Zeigo partners 
with global law 
firm DLA Piper to 
digitise PPAs

Zeigo recognised 
by the Solar 
Impulse 
Foundation as 
key solution to 
change the world 
 

Zeigo raises 
£850,000 in 
Seed Funding 
Round 

Zeigo and 
BloombergNEF 
release the 
European 
Corporate PPA 
Price Report

Zeigo partners 
with S&P Platts 
Global to launch 
European PPA 
Price Tracke

Zeigo wins 
Renewable Energy 
Technology of 
2019 by 
BusinessGreen 

Zeigo Company News

18
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Catch JP Cerda @ 
SPARK Start-up Panel: 
Renewables and 
storage
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Zeigo joins the Barclays 
Eagle Labs EnergyTech 
Programme in 
partnership with 
CodeBase 

The EnergyTech 
programme will bring  
all players together: 
startups, incumbents 
and industry institutions 
into a safe, innovative 
space to level up.

Zeigo presents EcoHack®, the 
renewable energy hackathon 
In partnership with Scottish 
Power and DLA Piper, the 
hackathon will challenge 
participants to create digital 
solutions that enable groups of 
businesses to contract energy 
directly from wind and solar 
farms. Winners will be invited to 
showcase their innovative 
project to the industry’s key 
players in a webinar organised 
with RE100 members.
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Zeigo is selected to 
join TechNation Net 
Zero Programme

A growth 
programme for tech 
companies that are 
creating a more 
sustainable future.

28
 S

ep
t

Join us at Re-SourceUK 
Virtual 2020 in 
partnership with The 
Food and Drink Federation

https://www.terrapinn.com/exhibition/spark/index.stm
https://labs.uk.barclays/energytech
https://www.ecohack.zeigo.com/
https://technation.io/programmes/net-zero/
https://www.re-sourceuk.com/
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